
Interview with Accidental Pren-her

Julie Northrop

S:
Hey, everyone! Welcome back for another episode of the Accidental Pren-her Show: Stories of the Unexpected. I’m your host, Susan Reid, and we have with us the most the most exciting guest, Julie Northrop of Northrop Enterprises. Now, you may not know Northrop Enterprises and you may not know Julie, but what you may know is FreeBirthdayTreats.com. Julie is the owner and founder of FreeBirthdayTreats.com, and she has some very delicious things to share with us today. So we’re going to get started right away and talk with Julie about her journey into the entrepreneurial lifestyle and how she got from executive assistant to owner of FreeBirthdayTreats.com. Welcome, Julie! 

J:
Thank you! I’m excited to be here!

S:
It’s great to have you here! So let’s just jump in. Where did the idea for FreeBirthdayTreats.com come from?

J:
Well, I was sharing with some friends these great birthday deals I was finding all over the place and they were like, “Where are you getting these things?” So I just started sending out emails, and the next thing I knew it was getting bigger and bigger. I finally decided that I’d go ahead and . . . To me, it was like if they wanted to know, I bet you millions of Americans would want to know, so I decided to create a website about it.

S:
How is that website going for you?

J:
It’s growing fast! We are getting more and more visitors every month. It’s amazing. In this economy, people are looking for something free, especially when it comes to birthdays. 

S:
Indeed. Everyone has one. 

J:
Exactly!

S:
How has starting up your business changed your life?

J:
Stepping out of my comfort zone has been a big issue for me and, starting this business, it’s what I have to do. I’ve found that I can do so much more than what I really thought I could do.

S:
Now, when you say that you “have to do it”, what is the “have to” part about that?

J:
Part of it is, for instance, I did a TV interview – part of promoting my website – so it’s getting in front of the limelight. I like being back behind the scenes a little bit. Now, don’t get me wrong – I love talking about my business because I love my business, but getting in front of a camera is a little bit scary for me! So that was definitely a stepping out of the box for me, and I found that I could do it and actually loved it.

S:
What a great idea: FreeBirthdayTreats.com. Everybody has a birthday and everybody likes “free”. How did you come up with your ideal niche market? And how do you reach them?
J:
The market for me is so broad that it’s hard to narrow it down. We’ve got college students, we have parents, we have single people, we got grandparents . . . I have so many people that visit the site that I look for people that are looking for frugal deals – those deal hunters, the people that are paying attention to their budget that don’t want to pay full price for it, so I find those niche markets. Where I find those are in chat rooms, forums . . . I stay connected to some of those groups, and that’s how I’m finding it. Also, just getting the word out through interviews and reviews and getting on other online forums.

S:
So, really, your niche market is the frugal consumer, the frugal buyer.

J:
Yes, it is.

S:
People who actually like to search out and receive and get really cool deals.

J:
Exactly. And it’s such a broad market within those shoppers! It’s a whole range, and it’s wonderful. They really eat this up. 

S:
You know, even though it is a broad market, not everybody likes to look for a deal.

J:
Right.

S:
Some people will go, “Oh, whatever.”

J:
You’re right. It surprises me, because why pay full price when you can sign up to get a free meal? That just doesn’t seem to ring true with me, but there are people out there that maybe they’re busy or maybe they just don’t have time to take advantage of it.

S:
Indeed. Also, there’s a group of people out there, and maybe you’ve come across them, that think “Free? What’s the catch?” Have you noticed that?

J:
I have, and generally when you get a free birthday meal with a lot of these businesses, they do require you to sign up for their membership so that they can keep in touch with you. I just encourage people to set up a separate email account and let those things float into that account, then pick and choose what you want to take advantage of. That way, it doesn’t load up your other email.

S:
Indeed. You’ve got free birthday gifts and offers for free birthday treats all over the place. They’re for adults, kids, pets, senior citizens . . . Tell me about the offers.
J:
We’ve got freebies and discounts that range from little babies all the way to pets, like you’ve said. There is free golf, free skiing, free manicures, free tanning, free movies, bowling . . . Oh, my goodness, there’s so much stuff that I have found, and that’s what’s so much fun about this is finding all these great deals and sharing them with the millions of Americans.

S:
Are these only valid on people’s birthdays or pet birthdays?

J:
No. 

S:
Okay. Tell us more about that.

J:
That’s the great part about it. There are some that are just on your birthday, but, for the most part, these are good for the birthday week or they’re good for the birthday month. So you don’t have to worry about “I can’t fit all of this in on one day!”  You can spread it out if you want to – you could have a month-long celebration if you wanted to.

S:
Now, are these valid all over the United States or just in certain parts? How do you do that?

J:
Some businesses make you select a location that’s near you so you go to a location nearest to you, and then other ones allow you to take it to any location. For instance, I had a family just tell me recently, “This is wonderful. We’re going on vacation to Oregon.” They’re in California, and they have three birthdays. So they’re looking at the website to see what’s in Oregon so they can sign up there.

S:
That’s fabulous, because you don’t have to carry a gift with you. 

J:
Exactly. What happens is you sign up with these companies directly, and they usually email you the offers, so even if you’re out traveling – if you have a laptop or something else – you can print off the coupon and just take it with you wherever you are. 

S:
Very, very convenient, isn’t it?

J:
Yes, it is.

S:
I can hear the passion in your voice when you talk about FreeBirthdayTreats.com. Where is that passion coming from, and why? Why are you passionate about this business?
J:
I just feel that everybody deserves a special day. I mean, a birthday is a celebration of life, right? That is the day you were born. That is a huge day. I think it gets overlooked, and I just feel that people have a need to have some way of celebrating it. So, to me, providing them with a way of getting something for free or a discount in this economy helps them still celebrate that special day.

S:
So it’s economical, it’s honoring of a person’s birthday, and also it really takes the guesswork out of “What should I get somebody for their birthday”. 

J:
Exactly.

S:
It just hits everything.

J:
It does. People go on to sign up. Like, I go on and I sign up my family, and then I pull from different areas and I give them the pieces of papers with the email coupons, and say, ‘Where would you like to go?’ ” Then we pick from that and we take them out.

S:
So it’s easy, convenient, free, and fun!

J:
Yes, it is! 

S:
Well, Julie, what one word would describe your life today?

J:
I would say it’s on the edge right now.

S:
What quality or characteristic is most important to you?

J:
Integrity.

S:
What turns you off?

J:
People using you for your own gain.

S:
Yes. Nobody likes that one. What inspires you?

J:
My family.

S:
And what’s the most precious thing that you’ve learned along your journey from Accidental Pren-her to successful small business woman?

J:
I can’t do it alone. I need friends, mentors. I need networking to get this done.

S:
You know, that’s the important part of the journey. It isn’t an island – it’s a journey. 

J:
Exactly.

S:
Julie, thank you so much for joining us today for the Accidental Pren-her Show. I know you’ve got a special for our readers and listeners, so go ahead and tell us how we can get a hold of you, what’s your website, and about this amazing special.
J:
Please do visit my website at FreeBirthdayTreats.com. I also have a blog that I just brought up, and I am doing weekly giveaways on my blog. We have coming up soy candles – you can pick your own scent and your color. 

S:
I love soy candles!

J:
Yes, they’re wonderful.

S:
Julie, once again, thank you. Ladies and gentlemen, head over to FreeBirthdayTreats.com and take advantage of those wonderful soy candles. Thank you, Julie!
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