Interview with Accidental Pren-her

Amy Camp

S:
Hi! My name is Susan Reid. I’m your host today, and it’s great to be talking with Accidental Pren-her Amy Camp. Amy is the owner of Bullfrogs & Butterflies Boutique. Don’t you just love that name? Her specialty product is – get this, folks – custom personalized birthday clothing! Yeah, birthday clothing! Amy hails from Richardson, TX. We’re really happy to have Amy on the line today, and we’re going to hear all about Bullfrogs & Butterflies Boutique – how it started up and why it’s such a success today. Welcome, Amy, to the Accidental Pren-her Show.

A:
Thank you!

S:
Let’s talk a little bit about how you became an Accidental Pren-her. What was it that caused you to move from being traditionally employed as an accountant to starting up your own fabulous business?

A:
Well, I think the thing that really prompted me was while I was working part-time outside of the home, as most jobs do, they require more of you than you originally think is going to happen, and I was missing out on time with my two small children. I was missing out on being able to go to field trips or help them when they were ill – it was always a crisis calling into work sick. So I felt that I just really needed to do something that I was more in control of. That’s kind of how I got started. I was already “piddling” in what I was doing, so it just kind of grew out of a hobby that I’d already had.

S:
How long ago did Bullfrogs & Butterflies Boutique begin to take shape? When did that happen? 

A:
Around 2005, I happened to be on eBay and discovered their “children’s boutique” community of women sewers who created clothing and sold it online. I thought, “Wow! I can do that!” I’ve sewn since as long as I can remember, so I thought it would be a good way to earn a little extra money while I was still working part-time outside the home and raising the kids. I tried to fit into that community by constructing the trendy designs that they were offering there, but I didn’t really enjoy it as it wasn’t my style. It wasn’t something that I would dress my daughter in, and the pricing wasn’t streamlined. I do have a business background, and it just wasn’t meshing for me.

So I decided to go with more traditional clothing and started making holiday-themed A-line dresses for holidays like Halloween and Thanksgiving. It was slow going in the beginning – I wasn’t making a lot of sales. Then shortly before my daughter turned two in 2006– it was one of those light bulb moments – I thought, “I should offer birthday-themed dresses.” That’s when my hobby/business really started to grow. I continued to sell a lot on eBay. As I learned more, I opened my own website and things have just gone on from there.

S:
What is it that you do that is custom personalized with the clothing?

A:
I do have dresses, and jon jon rompers on there for boys, in certain colors, with cupcake appliqués, or if you’re looking for holidays, there may be Santa Claus. The customer can then select the personalization: their child’s name or “Happy Birthday” or “I’m one!”, as well as having the opportunity to change the colors up. They can change it around and kind of make it their own within a framework of options I already have there.

S:
There are many ways that you can personalize these clothes for the kids, aren’t there?

A:
Oh, absolutely! My customers amaze me. They come up with things that I would never have thought of. Then I start offering them and gain a lot of business out of that.

S:
Are these just for children, or adults or youth?

A:
Right now, I do mainly for children, pretty much from newborn up to ages 5-6 for girls and 3-4 for boys. Most of the boys stop around then – after that, they’re not so interested in wearing the cutesy boys stuff! 

S:
I love this concept of customized, personalized clothing for children, whether it’s for birthdays or holidays. They’re so cute at that age. It just seems that’s the perfect gift or the perfect opportunity to really dress up your child. 

A:
It is, and it makes it special. It’s theirs. While someone else may order a dress or a John John romper, none of them are going to be exactly the same because they can put their name on it or a saying or change the color so it’s unique to them.

S:
When are you most proud of your business?

A:
When I get pictures of little ones in my creations. Whether they’re professional portraits or just snapshots from a birthday party, I always feel such pride when I see someone in one of my creations. The kids are adorable, as kids always are, and my clothing doesn’t look too bad, either! The mothers are always complimentary on my work and are always so grateful to me for making their child’s birthday special, and that gives me such a good feeling, especially on those days when things aren’t going so well either professionally or personally.

S:
What that tells me is that you do a really wonderful job of connecting with your clients or your “mothers”.

A:
I do feel like that. I get phone calls, I get emails, and they have an idea in mind like this is kind of what they’re looking for. We work together to make something that they want and something that I can do. It’s a collaboration.

S:
It sounds like it. Why do you think your business has succeeded thus far?

A:
Well, I think to have accidentally stumbled into a very good niche market of children’s birthday clothing, and specifically first birthday clothing. It seems that us mothers are a bit obsessed with making sure our kids have the best first birthdays ever!  Just like all the other “firsts” that kids experience, whether it’s their first tooth or their first word – kids will always have more birthdays, but they will never have a first birthday again so us moms will only have once chance to get it right and make it special from the very beginning.

S:
Looking forward, what do you think your next big challenge will be?

A:
For me, it’s accepting the fact that my business is growing and that in order to survive, I will need to grow and change. I originally thought that my business would remain small and I would always do everything, but now I see that will not be the case. It is exciting and scary at the same time. I’m very excited to grow and reap the success that it brings, but I’m also afraid of the uncertainty and changes it means. 

S:
You know, listening to you, Amy, one of the things I think is going to happen is you’re just going to embrace all this and you will be known as the queen of personalized clothes for children. And I love that concept for you!

A:
I do, too!

S:
Here are the last five questions that we ask everyone.

What one word describes your life today?

A:
Hectic, but fulfilling.

S:
What quality or characteristic is most important to you?

A:
Integrity.

S:
What is the least appealing thing you do as a small business owner?

A:
Paperwork.

S:
Oh, yeah. We all love paperwork! Who or what inspires your success?

A:
My children and my husband. 

S:
What’s the most precious thing you’ve learned along the journey from Accidental Pren-her to entrepreneurial businesswoman?

A:
Don’t be afraid to succeed.

S:
That’s great advice for all entrepreneurs! 


Amy, once again, thanks for being on the Accidental Pren-her Show today. I know that you have a special for all of us, so tell our readers and listeners how they can get in touch with you and what special you have waiting for them when they do.

A:
They can visit my website at www.bullfrogsandbutterfliesboutique.com and use coupon code “Pren-her” for 5% off any order now through the end of the year.

S:
That’s wonderful! Ladies and Gentlemen, head on over to www.bullfrogsandbutterfliesboutique.com, and the coupon code you’re going to want to enter is “Pren-her” – you’ll get a 5% discount off of your order through the end of the year. This will make a great gift for someone in your life or someone who is already going to have a new life coming to them and who’ll be celebrating their first year…or first anniversary…or first birthday…or first Christmas. 


Thanks, Amy, for being on the show! 
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